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About CEFA

Overview

The Closed-End Fund Association (CEFA) is the national trade association representing the closed-end fund 
industry, including business development companies (BDCs). A not-for-profit association, CEFA is committed to 
educating investors and advisors about the many benefits of these unique investment products and to providing 
a resource for information about its members and their offerings.

Today’s closed-end fund industry is comprised of more than 625 funds, with approximately $250 billion in net 
assets. A core component, CEFA’s members are among the leading investment companies in the United States, 
Canada and abroad, recognized for their long-term service to shareholders. Membership in CEFA is available 
to investment companies, business development companies (BDCs), brokerage firms, legal firms, accounting 
firms, data providers, transfer agencies and other organizations that manage, directly distribute or provide 
services to closed-end funds.

Mission and Goals

CEFA is committed to education and awareness about the many benefits of closed-end funds. Together, 
CEFA and its members work dynamically to foster awareness, understanding and responsiveness in serving 
the needs of individual investors, advisors and institutions that use closed-end funds to reach their long-term 
investment goals. CEFA is also committed to providing a resource for information about its members.

The Association and its members believe strongly that the closed-end structure, with a stable pool of assets and 
an opportunity for leverage, among other attributes, provides a meaningful alternative for portfolio managers 
and investors. The closed-end structure is a vital investment vehicle available to financial markets and 
investment management organizations.
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New in 2014, the comprehensive Marketing Program helps increase the exposure and understanding 
of closed-end funds. The program is designed to directly engage advisors and clients with a continuous 
stream of content and support.

The Marketing Program provides an important platform for members of the CEF industry to raise 
awareness and understanding of closed-end funds and their unique roles in client portfolios. As a 
complement to your individual fund and sponsor initiatives, the program is intended to strengthen 
relationships with advisors, home offices, research analysts and the financial media. These relationships 
can be critical to increasing secondary market support and laying groundwork for more robust IPO activity. 
Ultimately, the end investor will benefit from the additional closed-end fund support brought to market 
through the program.

CEFA Public Website: cefa.com
CEFA operates the foremost independent website for closed-end 
fund, where investors can research, track and monitor funds. With 
1,200 visitors per day and 438,000 users yearly, the website is a 
vital resource for investors interested in closed-end funds. CEFA 
will work with members to make available important information 
about their company and products on the site, with direct links to 
their firm’s website. 

CEFA Member Website: cefa.us
This site serves as your source to learn about all the Association 
activities, as well as receive news and updates from throughout 
the industry.

Online Banner Ads
This free advertising program provides a powerful benefit that 
allows member firms to gain brand and product exposure on the 
CEFA public and member websites.

Marketing Program
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Promotion of Member and Third-Party Content
Providing and aggregating relevant, fresh and useful content is a key component of the Marketing 
Program. The focus of the content strategy is to streamline the process for advisors, gatekeepers, 
investors and the financial media to provide them with one resource to go to for current information on 
CEF topics of interest from a number of firms. As a member, you will get the benefit of added exposure to 
your products and brands on CEFA’s consolidated industry website, and through our communication and 
promotional efforts.

• Education materials
• Product information
• Sponsored articles and reports
• Thought pieces (e.g. whitepapers)

Advisor Summit Conferences
The Advisor Summit is designed to promote and 
communicate the dynamics and opportunities in 
closed-end funds.  These unique conferences 
bring together key CEF industry experts and 
advisors to share insight, strategies, and portfolio 
management.

These exclusive half-day events provide 
opportunities for you to build relationships with 
advisors, network with CEF industry leaders and 
generate brand awareness for your firm.

As a CEFA member, you can participate in the 
Advisor Summits at various levels, including attending an event and displaying your firm’s collateral at 
no cost. You can maximize your firm’s visibility by participating as a sponsor. There are several levels of 
sponsorship opportunities available to increase your exposure.
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Monthly Podcasts
The CEFA Podcast Series provides an opportunity for members to generate brand and product exposure, 
while educating investors and advisors on closed-end funds and their unique roles in investment portfolios.

• Participate in podcasts throughout the year as a free benefit of membership
• Targets a broad range of investors and advisors 
• Produced by CEFA
• 4-7 minutes in length
• Provides insightful, timely information about the benefits and opportunities in CEFs 

Quarterly webinars
CEFA gathers experts from member firms and third parties to deliver timely webinars on topics of critical 
interest. 

• 30-50 minutes in length (depending on availability of CE-credits).
• Q&A session
• Follow-up survey

Videos 
The CEFA website also includes videos, which provide another opportunity for members to be featured. 
The brief videos are intended to provide market and industry updates, as well as highlight closed-end 
fund educational topics and strategies.

Trade Shows
The Association manages a co-op trade show program to provide affordable promotion opportunities for 
its members. CEFA hosts large exhibit areas and workshops at events, including the World MoneyShow 
and the Financial Advisor Symposium.
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Issue Advocacy
CEFA takes on important issues that affect the industry and has been instrumental in helping improve the image 
and operating environment for closed-end funds. CEFA developed a Closed-End Fund Data Survey in an effort 
to improve the accuracy, consistency and timeliness in reporting on closed-end funds and has lent its voice to 
numerous issues on behalf of the industry.

Raising Awareness of Closed-End Funds through the Financial Media
Representation - CEFA works with the national financial media to help educate and inform reporters and editors 
about closed-end funds, helping ensure that coverage of the industry is accurate, informative and timely. CEFA 
leverages the expertise of its members who serve as central points of contact for the media. CEFA provides a 
representative to coordinate story lines and provide background. 

Press Report - CEFA also distributes press releases on important subjects and has generated original research 
to highlight the benefits of closed-end funds. The Association compiles an annual report highlighting the major 
press mentions and articles related to closed-end funds.

Monthly Activist Report and Corporate Actions Report
Through a special arrangement with associate member AST Fund Solutions, CEFA delivers monthly reports 
detailing actions taken by activist organizations, as well as those filings made by closed-end management firms. 
Together, these reports keep CEFA member firms up-to-date with the latest developments in the industry.

Lipper FundMarket Insight Report
Associate member Lipper, Inc. provides CEFA with a month-end analysis of the closed-end fund industry. This 
vital report provides observations on the performance of the overall industry, average NAV return, number and 
size of the month’s IPOs and premium and discount behavior, as well as industry news pertaining to rights, 
repurchases, tender offers, mergers and reorganizations.

Morningstar CEF Weekly Report and Article
Weekly research reports and articles reviewing recent news across the closed-end fund world are available to 
members to help you stay current with the latest insight and information.

Advisor Relations
CEFA strives to educate and inform advisors about the benefits of investing in closed-end funds. The Association 
maintains relationships and a database of advisors, and sends communications on a regular basis.

Educational Opportunities
CEFA produces and distributes a 32-page booklet, Understanding the Advantages of Closed-End Funds.
Copies are available for members to purchase for distribution. CEFA will also work with members to make their 
educational materials accessible for investors to download from the CEFA website.

Services
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CEFA.com

728 x 90

180
x

150

Advertise on CEFA.com
CEFA members will each receive 
one complimentary site package with 
placement over a 12–month period. 

Ad Size
Sidebar: 180px X 150px
Leaderboard: 728px X 90px

Accepted Formats
jpg, png, gif or swf.

Monthly Average Demographics
Unique Visitors

14,400
Registered Users 

14,780
Total Visitors 

32,690
Pages Per Visit 

5.5
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2015-2016
Executive Committee

Anne Kritzmire 
Managing Director, 
Closed-End Funds and 
Global Structured Products
Nuveen Investments

President

Jon Diorio 
Managing Director
BlackRock

Members-At-Large

Rennie McConnochie 
Senior Business Development Manager
Aberdeen Asset Management

Jonathan Morgan 
President & CEO
Morgan Meighan & Associates

Chris Larsen 
Director, CEF Product Group
Legg Mason
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Members

Aberdeen Asset Management
aberdeen-asset.com 

Adams Funds
adamsfunds.com

ALPS Advisors, Inc.
alpsinc.com 

ASA Ltd. 
asaltd.com 

BlackRock
blackrock.com

Brookfield Investment 
Management
brookfieldim.com 

Calamos Investments
calamos.com

Cohen & Steers
cohenandsteers.com

Duff & Phelps Investment 
Management Co.
dpimc.com

Eaton Vance
eatonvance.com

Germany Funds
germanyfund.com

Goldman Sachs  
Asset Management
goldmansachs.com

Guggenheim
guggenheiminvestments.com

The Korea Fund
thekoreafund.com

Legg Mason
leggmason.com

Monroe Capital Corp.
monroebdc.com

Morgan Meighen & Associates
mmainvestments.com

The New Ireland Fund
newirelandfund.com

AST Fund Solutions 
astfundsolutions.com 

Ernst & Young, LLP
ey.com

K&L Gates
klgates.com 

NYSE Euronext
nyse.com

Raymond James & Associates
raymondjames.com

Member Companies

Associate Members
Societe Generale
sgcib.com

SySys Corporation
sysys.com

Nuveen Investments
nuveen.com

Prospect Capital Corp.
prospectstreet.com

RENN Capital Group, Inc.
rencapital.com

Royce & Associates
roycefunds.com

Tekla Capital Management LLC
teklacap.com

Tortoise Capital Advisors
tortoiseadvisors.com

UBS Global Asset Management
ubs.com

Virtus Investment Partners
virtus.com

Zweig Advisers LLC
virtus.com   
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CEFA Membership

Fund Company Membership  
Membership in CEFA is open to companies that manage and distribute closed-end funds, including Business 
Development Companies (BDCs). Membership dues are based on the closed-end fund net assets applicable to 
common stock only.   
 

Associate Membership 
The Closed-End Fund Association (CEFA) offers Associate Membership to companies who are committed to 
supporting the mission of the Association and the closed-end fund industry. Types of organizations that are 
eligible to become a part of CEFA through Associate Membership include brokerage firms, legal and accounting 
firms, industry data providers, transfer agencies, clearinghouses, consultants, research firms and other firms 
that do not manage or distribute closed-end funds. 

Total Net Assets Annual Dues

Up to $249 Million $2,500

$250 Million to $499 Million $5,000

$500 Million to $999 Million $10,000

$1 Billion and Over $15,000*

*Maximum total dues is $15,000.

Associate Membership $2,500
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CEFA Membership

Firm Name: ______________________________________________________________________________

Address: ________________________________________________________________________________

City: _______________________________________   State:  ______________    Zip:  _______________

Phone: _____________________________________                                                                  

Email: ______________________________________

Fax: _______________________________________

Website: ___________________________________

Board Member*: __________________________________________________________________________
Title: ___________________________________________________ Email:_________________________
Phone: ________________________ Mobile:________________________    FAX:_____________________

Product Marketing Contact: _______________________________________________________________
Title: ___________________________________________________ Email:_________________________
Phone: ________________________ Mobile:________________________    FAX:_____________________

eCommerce Contact: _____________________________________________________________________
Title: ___________________________________________________ Email:_________________________
Phone: ________________________ Mobile:________________________    FAX:_____________________

Public Relations Contact: _________________________________________________________________
Title: ___________________________________________________ Email:_________________________
Phone: ________________________ Mobile:________________________    FAX:_____________________

*Indicate the name of your company’s representative to serve as the CEFA contact and as a member of the Board of Directors. This person 
should be a vice president level or above. 

Total Net Assets Annual Dues

Up to $249 Million $2,500

$250 Million to $499 Million $5,000

$500 Million to $999 Million $10,000

$1 Billion and Over $15,000*

*Maximum total dues is $15,000.

Total Net Assets $____________

Total Dues $____________

Please complete and attach your check 
to this form.  
 
Make checks payable to: 
Closed-End Fund Association 
2345 Grand Boulevard, Suite 1750 
Kansas City, MO 64108
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CEFA Associate Membership

Company: _______________________________________________________________________________
Address: ________________________________________________________________________________
City: _______________________________________  State:  ________________    Zip:  ________________
Phone: ____________________________________                                                              
Email: _____________________________________
Fax: _______________________________________

Website: ___________________________________

 
Media Contact: ___________________________________________________________________________
Title: ___________________________________________________ Email:___________________________
Phone: ________________________ Mobile:________________________    FAX:_____________________

 
Please include contact information for two (2) representatives. 
Name: ___________________________________________________________________________________ 
Title: ___________________________________________________ Email:___________________________
Phone: ________________________ Mobile:________________________    FAX:_____________________

Title: ___________________________________________________ Email:___________________________
Phone: ________________________ Mobile:________________________    FAX:_____________________

Please Provide a description of your firm and how it serves the  
Closed-End Fund Industry: 
_________________________________________________________________________________________
_________________________________________________________________________________________
_________________________________________________________________________________________
_________________________________________________________________________________________
_________________________________________________________________________________________

Type of Membership Annual Dues

Associate Member $2,500

Total Dues $____________

Please complete and attach your check 
to this form.  
 
Make checks payable to: 
Closed-End Fund Association 
2345 Grand Boulevard Suite 1750 
Kansas City, MO 64108
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Dues & Payment Policies

When is CEFA’s membership year?
The Closed-End Fund Association (CEFA) operates on a fiscal year of July 1 - June 30.

When are membership dues payable?
Membership dues are collected on an annual basis and are payable in full by July 1. Invoices are provided at 
least 30 days in advance (on or before June 1). Membership dues are considered past due August 31 and may 
result in discontinued benefits.

CEFA’s invoice payment policy
Payments are due 30 days from invoice date. Payments are considered past due after 60 days and will be 
assessed a 1% payment penalty. Payments are considered delinquent after 90 days and will be assessed a 2% 
payment penalty.

Loss of membership benefits
A firm with delinquent invoices (90 days past due) will lose rights to all membership benefits until outstanding 
balances are paid. Members with invoices outstanding for 120 days or more will be removed from membership 
and unused dues will not be refunded.

How are new members assessed dues in their second year?
New members pay full annual dues with their membership application.  At the start of the second membership 
year, dues will be invoiced at a pro-rated rate based on the time remaining to CEFA’s fiscal year-end (June 30). 
After that, annual dues will be assessed and invoiced in-line with CEFA’s fiscal year.  

Example: A fund company joins CEFA in December. The company pays full annual dues at that time. When 
dues are assessed for the firm’s second year of membership, the company will be invoiced for six months. 
Payment of the pro-rated invoice keeps the company’s membership current through June 30th of the second 
year, and then the full annual dues will be assessed on July 1 for the coming year.

Meeting & Program Fees
Some CEFA membership meetings and programs require additional fees. Individuals are invoiced for these fees 
when they notify CEFA of participation and have 30 days to submit payment. Representatives from firms with 
delinquent invoices (over 90 days) will not be allowed to participate in these programs.

Any member wishing to discontinue CEFA membership must provide 30 days written notice to CEFA. Unused dues will not 
be refunded.
 
In some instances, exceptions to these policies may be considered and must be approved by CEFA’s Executive Committee. 


